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For governments seeking to expand scalability of infrastructure 

and services, the public-private partnership offers an option 

that lies somewhere between public procurement and 

privatization

Ideally, it brings private sector competencies, efficiencies, and 

capital to improving public assets or services

Market Size and accumulated business value and impact on 

economy and society are primary parameters determining 

political attention, scope and charter of public private 

partnerships



Do we need  
Public Private 
Partnerships?



Do we understand
geospatial industry?



Geospatial Services Market, Value 
Impact, Drivers and Policy 
Imperatives







‘Esri annual revenues estimated to be 1.4 billion and its 

software leverages somewhere between $16 and $19 

billion in sales of data, hardware and services.’ 

…..Jack Dangermond

2012

Following the above, on a very conservative estimate, 

technology companies (20 billion) put together leverage 

market size closer to the $100-billion mark



























WAY FORWARD



EXPANDING HORIZONS

FINDING MAINSTREAM

BUILDING MUTUAL TRUST

THINKING COLLECTIVELY

WORKING TOGETHER

COMMON GOAL AND 
COMMON GOOD





Objectives

Think Laterally

• Co-create and strengthen 
understanding of 
geospatial value

• Partnerships with 
governments, regional 
and global entities, 
multilateral agencies

Position Consciously

• Understand level of 
awareness, assess needs 
of relevant working 
groups

• Conscious policy level 
interventions 

• Engagement with trade 
and industry bodies and 
professional institutions

Grow Collectively

• Find collaboration and 
convergence in 
solution centric 
orientation

• Demonstrate collective 
shared value for the 
entire ecosystem and 
expand network






